
Huizemark Bela Bela



About us
Established in 1962 by Pieter Hamman, Huizemark or De Huizemark as it was originally known, has cultivated an enviable ability to steer 
itself clear through the various property industry storms that so often characterize this profession. Huizemark has had its fair share of 
success and endured tough conditions over its 60 years yet have continued to adjust and evolve and have come out the stronger for it.
Known for its distinctive orange colour, De Huizemark changed its name to Huizemark in July 2005 whilst adopting a dynamic corporate 
identity and innovative approach to real estate. Our 'new' brilliant orange colour is immediately visible and makes us stand out from the 
crowd! 
Our identity, design and qualified Property Professionals, together with our service orientated approach, spells success for property 
management, our buyers, sellers, agents and franchisees.
Our brand platform represents the Huizemark Way and encompasses our franchisee interaction with home office, our franchise network 
and more importantly, our customers experience. 



Why Huizemark? We add value 

Pierre Smith
Property Professional Candidate

Cell :       079 253 3146

E-Mail :   Psmith@huizemark.com

      

www.huizemark.com/results/agent/8561353

mailto:Psmith@huizemark.com
http://www.huizemark.com/results/agent/8561353


Your property
Property details and a map with the outline of property

  



Comparable Analysis in your area 
The comparable analysis shows the details of the most relevant comparable sales, and the comparable sales map shows where these 
comparable sales are in relation to your property. Comparable sales are based on the most comparable residential property transfers 
excluding extreme outliers and potential land sales. 

  



Comparable Analysis in your area 



Growth and activity trends
The growth and activity graphs show the median price and total volume of sales in the selected area by property type for recent years. Only sales prices in line with 
market values for developed residential properties are included in the median calculation. This is done to arrive at a more accurate estimate of market value for 
properties within the selected area. The information in this analysis is updated monthly. The Median purchase price is the midpoint of all the purchase prices in 
the area. It is less affected by isolated outline values and is a stable indication of the typical transaction price in the area. 



Transfers in area (Last 10 Years)



Comparative prices of other properties still on the market
The below screenshots show a list of other comparative properties still on the market 



Our recommendation
Market Related Valuation:

The market value of any property is what a willing and able buyer is prepared to pay at any given point in time.

When deciding on the selling price, also keep in mind the minimum price that you are prepared to accept, and what costs you will need to 

incur as part of the sales transaction

There are many factors which play a role in your property value. Bedrooms, bathrooms, location, living areas, entertainment areas, pool, 

outbuildings, special features, market conditions etc. 

Tips to remember when deciding on a selling price: 

A buyer who is seriously looking, soon becomes very knowledgeable in his price range. An unreasonable asking price only discourages him 
from looking and considering the property.
Buyers purchase by comparison, and a property priced above the competition does not compare favourably.
By not having a price and inviting a buyer to make an offer could indicate that a fair price has not been established for the property.

As property agents we do not set the price. 

Our estimation is based on current market prices, trends in the area and the property market in general.  



Our recommendation

In the current sales market, we believe your property will attract the most buyers if priced at R4 500 000.

Reasons for our recommendation:

- This property needs a bit of maintenance, especially the exterior.

- This property compares to Zebula 35 that is currently in the market for R4.5mn (Vat inclusive), this house has however been 

in the market for +1years with almost no interest from buyers, hens us coming to our recommended selling price above.  

- The property is situated on the 15th tee, so it’s ideal for golfing groups.  

- The biggest selling point is the separate cottage design that makes it ideal for conferencing and golfing guests. 

- The Separate bedroom design also works well for groups that prefer privacy. 

- It is also not too far from the clubhouse, making transport to the clubhouse and other facilities a breeze.

- The pool is a good feature for a “bushveld” house like this, especially in summer times.

- Property has good rental history and is a proffered property for conferencing because of its design and location.  
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